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ThispresentationcontainsȰÆÏÒ×ÁÒÄlookingÓÔÁÔÅÍÅÎÔÓȱincluding,but without limitation, statementsrelating to

the implementation of strategic initiatives, and other statementsrelating to RedingtonIndia ,ÉÍÉÔÅÄȭÓfuture

businessdevelopmentsandeconomicperformance.

While these forward looking statements indicate our assessmentand future expectations concerning the

developmentof our business,a number of risks, uncertainties and other unknown factors could causeactual

developmentsand resultsto differ materially from our expectations.

Thesefactors include, but are not limited to, general market, macro-economic,governmental and regulatory

trends,movementsin currency exchangeand interest rates, competitive pressures,technologicaldevelopments,

changesin the financial conditions of third parties dealing with us, legislative developments,and other key

factors that couldaffectour businessand financial performance.

RedingtonIndia Limited undertakesno obligation to periodically reviseany forward looking statementsto reflect

future / likely eventsor circumstances.
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Operating in  
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but potential 

markets
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Understand,

Manage,

Mitigate
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Manufacturers

& 

Brand owners 

CHANNELS

Online, Retail 

Chain/LFRs, 

Dealer, VAR/ 

System 

Integrator, etc

CUSTOMER

End User, SMB, 

Corporate, 

Govt, etc

PROCUREMENT

15 % Margin

4 ~ 6 % Margin 9 ~ 11% Margin

Risk adjusted margin

Duopoly/Oligopolyða global phenomenon

Both consumer and enterprise play ð

Distribution plus Solutioning

INHERENT RELEVANCE OF A DISTRIBUTOR
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High wallet share - No.1 or No.2 

distributor for vendor
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GEO-POLITICAL TENSIONSé CONTINUE UNABATED
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REVENUE EBITDA PAT

4,11,561 8,662 4,642

16% 6% 10%

71%

27%

2%

IT Mobility ServicesIndia Overseas

in million 

FY17 PERFORMANCE

Revenue contribution

38%
62%

Rs. 9,117 mn
Free cash flow

16 days
Reduction in WC 

days

15.3%
ROCE

-0.03%
Inventory Provision

0.08%
AR Provision

15.4%
ROE
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DIVIDEND DISTRIBUTION

55%

20% 20%

45%

95%

105%

215%

FY11 FY12 FY13 FY14 FY15 FY16 FY17

Dividend % on Face Value of shares

Dividend Policy : 20% pay-out on profits earned

As recommended by Board plus Special Interim Dividend declared



Synnex Mauritius 
Ltd, 23.6%

Harrow Investment 
Holding Ltd, 

8.2%

Standard 
Chartered 

Private Equity, 
15.4%

Foreign 
Institutional 

Investors & FPIs, 
29.8%

Mutual Funds, 
14.2%

Others, 8.8%
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Other prominent shareholders

Fidelity

ICICIPrudentialLife Insurance

MorganStanley

FranklinTempletonFund

HDFCSmall& MidcapFund

ICICIPrudentialFund

DimensionalFundAdvisors

RelianceCapitalTrusteeCompany

SBIMutual Fund

SHAREHOLDING PATTERN (AS AT MAR 31ST, 2017)



2007 2008

Listing of 

Shares

2009

Commenced 

distribution of 

Blackberry

ADCs in  

Chennai, 

Dubai 

Investment in 

Turkey via 

Arena

Logistics 

services  under 

ProConnect

&

Commenced 

distribution of 

Apple iPhone

Support 

Services 

under

Ensure

& ADC in 

Kolkata 

2010 2012 2014 2016

TEN YEARS SINCE LISTING(2007-2016)
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2015

Investment in 

Turkey via 

LinkPlus

Commenced 

Cloud biz & 

distribution of 

Google Pixel

Redington 55th

amongst top 

Global Tech 

companies

Redington MEA No.1 

Distributor for 12 

consecutive years

Redington MEA 

ranked No.24 in 

Great Place to Work 

UAE

NO FPO 

MADE




