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Redington Brings the Power of Cisco’s SaaSPortfolio to Drive Cloud Transformation Journeys
Redington brings the convenience of SaaS for customers in the African region

Nairobi, Kenya, 8th September 2022 – Redington Gulf, the leading value-added distributor (VAD)in the Middle East and Africa, has strengthened its partnership with Cisco by integrating thevendor’s Software-as-a-Service (SaaS) portfolio to its proprietary cloud commerce and cloudmarketplace platform – CloudQuarks.
With this announcement, Redington is empowering channel partners in countries within Eastand West Africa to help customers deliver on their cloud ambitions by offering Cisco’s SaaSsolutions in line with global hyperscalers.
Regional organizations across verticals are increasingly gaining ground in terms of migratingworkloads to the cloud. According to research firm Gartner, global end-user spending on publiccloud is expected to amount to almost $600 billion by 2023, with SaaS remaining as the largestpublic cloud services market segment. Customers prefer the convenience SaaS solutions offer,especially cost-effectiveness, scalability, and consumption-based models.
Onboarding Cisco’s SaaS portfolio, which includes – Cisco Umbrella, Cisco Secure Access by Duo,Cisco Secure Cloud Mailbox, Cisco Secure Endpoint, Cisco Collaboration Flex, Cisco Secure CloudAnalytics and Cisco DNA Center – on the CloudQuarks platform offers Redington and its extensivepartner network new revenue streams and optimized opportunities to cater to customer’s clouddemands. Partners can instantly capitalize on this offering and skip the traditional logistics andprocurement processes. They can now deliver Cisco’s SaaS solutions instantly with just a click ofa button.
As a leading value-added cloud distributor in the Middle East and Africa region, Redington’svision is to play an essential role in simplifying customers’ cloud transformation journeys.Towards this, the distributor has made significant leaps with its cloud management and cloudmarketplace portal CloudQuarks. Regional customers leverage industry best practices and globalstandards of consulting, professional and managed services on cloud technologies through thisplatform. The platform helps to simplify purchase, govern consumption, facilitate invoicing andpromote adoption of distributed cloud services.

https://www.redingtonvalue.com/
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To enhance the integration, Redington will focus on expanding the geography and optimize thereach of Cisco’s SaaS offering to every potential market. The distributor will also undertakeextensive upskilling initiatives for its partner network to drive Cisco’s SaaS sales on the platform.
Sayantan Dev, President, Redington Value, said, “Over the years we have worked on enhancingour capabilities to awhole new level and have brought in strong talent in-house.We have evolvedas a distributor to cater to increasing digital demands. Cisco’s SaaS integration with Redington’sCloudQuarks platform is yet another feather in our cap and one that reinforces our vision tosimplify customers’ cloud journeys. Cisco and channel partners can not only optimize our uniquecompetencies but also take advantage of our unrivalled vertical expertise, supporting customersacross sectors for their cloud transformation journey. Redington has been a strong partner forCisco in this region andwe look forward to replicating this success to other geographies as well.”
Dorian Breakspear-Coyle, Regional Distribution Leader, Cisco EMEA Distribution, said, “Theregional market’s appetite for SaaS solutions is growing as more organizations understand itsadvantages and experience the agility it offers. The integration of Cisco’s SaaS portfolio withRedington’s CloudQuarks platform will help businesses of all sizes to solve efficiency,productivity, and profitability related challenges.”
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About Redington Value
Redington Value is the Value-Added Distribution division of Redington Gulf, the largest distributor of IT products in
Middle East and Africa. The business model is purely channel oriented and empowering channel partners with
technology through trainings and joint engagement is at the core. These solutions span across technology domains
such as Networking, Voice, Servers, Storage, Software, Security and Infrastructure and emerging technology brackets
such as Hyper convergence, Cloud Computing and Big Data Analytics. Redington continues to be a pioneer in
understanding, helping, and assisting partners and customers to digitally transform themselves by leveraging Cloud
technologies. With over 60 vendor relationships in various parts of Middle East and Africa we ensure that all the
requirements of the channel are met under one-roof. For more visit http://www.redingtonvalue.com.html


